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LAL%adS, ayrayxd— v I35 Fa-Ffll (2020) 1%, & —L M 8L
B2 OHF - RAEMICHTIEL2 L0 L I ZERL w2, ZoFRERL, [¥—
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WY AT L - REREWNRIC, ZRETHIER~OT V7 —b2@#ELT, [F—1¥
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THEOREBERICEET2HAZEewd 2 L, THOHENVERT] 46072, X
i, Factor2 1¥, #HFPLF —L~DEMD X 5 7, fMhF T 2 MEFRILERICBES % 1H
HrxZeiwzz L, HBEMRKT ] & 4T 7, Factor3 12, Bk T3, EFEox
—AZITENCEE T 2EA RS0 s e e L, [HATHIR T 4T 7,

RiIC, RELZ NS 3 DDRFICH L CHERWR T (RAE) 2fTo7-, £—21C
L, CFI280.70 L 2 W EAEOHLXTH 2 090 Z Tl T2 720, TFALDYTIL
FODRENHERE o, LA LAEYSH, 2CoHH CHFARE 035 2@ THh,
o FRED 080 A T3 2 Lhb, FRTFOSEEICHE RV EHBIL, RETALT
K ZHEE L 720
&—1 BHREHEOEREE

No HH B PHfE | REE | S8
CHTL L Z O, BT 22 R H LT,
CFELEEBRET S,

1|5mEn m',L BRI i 3.274 1.021{ 1.042
S HICHS OO 75—~ v X IR #lE,
- BTt R R CEATEET 5.

CHEOLUEMIOY — ¢ A& MEIHMEL £ 5 L 50 5,

2| — b A MDD i CRIRRL S5 L5 3475 1.001| 1.001
CEERERRERICELD

3|NFEMEF <= ay AR MR R 20 0B R L 4 HHAKEELDEFS—v 3 v EFoT0 5, 3.239|  0.981| 0.962,

4| —fiHIE C AR = ERREL, R, TAT T, BElES T 30280, 3.427 0.974 0.949
« A EICHES) & AT T ORI & AR,

5 &t o0 s 3.368 0.965( 0.932]

2 O TLy v =R P LRE LFICOEH I N RO, ?
s F—so—He LTl LT 5,

6|5 — 17—kl 7 e hesess i 3.353|  0.992| 0.985)
CON—=T - TuY s FICBIERAE L .

7|30 - HHIC, A AER S, 3.327|  0.949] 0.900)

8| mE < AR A OERINIC KR Z B2 BER XAV EFD, 3.387 0.945/ 0.893

9 EHK~A VK CBOR D B o TARIIT, BF 0= - XICHERES 5, 3.246|  0.938| 0.880)
SHLWTAF T Sk, B, B, e — R

10|14 — 7 4 LvT 477 Tk, i f85 2= 3382)  0.952| 0.906
R E TR L, GB35,

11| e85/ SHERICCEDY, EDOLSATH X Ry ETET S L iR 5, 3.124 0.945 0.894

12| 4B H S c TEEEBET 2] kob, TEELEAT 2] ez Tws, 3.442 0.919/ 0.845

13| SR o TSR T 2] X0 b, THEEE & —f#icfE2 ) 3.365|  0.917| 0.840)
- TEE L Htbic s v, RE (FEE TR DBR 145}

| A3y b7 =2 i £ BE (@E) *orBoliE] 3325|  0.907] 0.823

ffEAVEY b, [EHELHERNT 0% OBIRE] L 2avEH 5,
s MAMOWEIZ 20—y 7527 4—HAATE] Xhb,
THE&EMNIC B 5 Hik Y — e 20> = 71 L L BN A2 7 5 =7 2] LTV 5,

3.310 0.888 0.789

16| F A - 7o (KA

3.344 0.897| 0.805;

17| =V ZICHE T B i EEAS i 2 0 72 3422 0.902| 0.814;
£ 2 BRNET A
¥ No =y =| Factorl | Factor2 | Factor3 B

1| E & 0.77 0.00 0.00 0.60

3|NFIIEF ~—> 3 v 0.80 0.00 0.00 0.64

4|k 0.81 0.00 0.00 0.65

" E'Iji;;:;lﬁ?- S| Dt 0.78 0.00 0.00 0.61

7(RES1E B 0.76 0.00 0.00 0.58

8|JE REE 0.76 0.00 0.00 0.57

11|5e8 5% 0.58 0.00 0.00 0.33

2| Y — v A& 0.00 0.76 0.00 0.58

Factor2 6|F — L7 — s 0.00 0.73 0.00 0.54

HREKE T 9EM~A VI 0.00 0.83 0.00 0.69
104 —7 vk 0.00 0.78 0.00 0.60 CFI 0.70
12| AR B 0.00 0.00 0.58 033  RMSEA 0.18
Factor3 13| fF5E 7% 0.00 0.00 0.75 0.56 SRMR 0.42
HATEERT | 4 AW Ry b7 —2 0.00 0.00 0.79 0.62 GFI 0.74
15| R & T 0.00 0.00 0.82 0.67 AGFI 0.66

o fREK 0.90 0.86 0.82
w R 0.90 0.86 0.83
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Ulaga and Loveland (2014) (3, B4 ¥R ick 1T 24— e 22 Hlo% B LTF 7
AAVEE 2 —%TW, Bt — LR EF—E R — L RO R L T3, KIC,
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B 2HEASCOEAOERAA A WE LD, [H—ER - 2= L RDORHRICIH > 728
EEFHATE TV — AR EHYEF | &, [F— v 2R oZE KD 2l ALE % F5-
T2 — L AHYE | 13, BEE»OOMEED &L, HEMBICEN2EHNTETWVS
Tlilrd, Lo T, ZZHhLEXHINLRIIIUTOMEY TH S,
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[HLAITENA T (Factor3) | 2% % &, BHIENEE 2
IRER 2-a
[HEHEER T (Factorl) ] 2@ 5 &, — A RIS T 2mEERET 5
K 2-b
[ERREAK T (Factor2) ] 2@ 5 &, t— AR T 3mEEREHT S
IR 2-¢
[HEAFTEIA T (Factord) ] 2SEE 5 &, t— AR 3R EREE 2
VI, {RERAREE
(AT 220 T16.KWERED» 72 ] ~DEFAHEEHRIZHR 3 OV TH5, %
7o, W—1 293589, [HCKRAERT (Factorl) | 225 [16. 8K E > 7= (KIC
Do) | WHEEE R BP0, 7, [HEERET (Factor2)] 225 [16. K&
2o fe (BICD7nio72) ] DS 2RE GEEHEILIRED 13 0.24 (p<0.01), [HLAIFTEIA
T (Factor3) ] 206 [16. KRR D o7 (KKICDO D3 o72) ) D255 GEEEHELIR
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a, {R&k 1-b, K& 1-c FEH TNz,
x—3 ETNVHERR [16.KRIED 7= (BRI O2LA >7) ]

PSES No JHH JEHRHEA LR R FRUE(LfE | pfi
1|FE &R 0.79 0.77|**
JINFEREF R —ay 0.78 0.80|**
4| 0.79 0.81|**
Factorl— 5| E&AF DL EE 0.75 0.78]**
H C AR 7\8EJ71A E 0.72 0.76[**
8| R EE 0.71 0.76[**
11|5eBE 4% 0.54 0.58|**
L6|AIHE A FD 072 (BANC DA o 72) -0.02 -0.02
2% — v R 0.76 0.76[**
6|F— L7 — &R 0.72 0.73|**
Factor2— —— DT *
A T 9|HH~A VY F 0.78 0.83[**
10{4—7 % 0.74 0.78|**
16| AR D o 72 (EMIC D285 72) 0.24 0.29]**
12| AR HR & 0.56 0.61[**
13| e 0.67 0.74[**
Factor3—
ST 14| \H Ay b7 —2 0.72 0.79|**
15| H & 0.72 0.81|**
L6|HAIHE A FD o 72 (BN DA 5 7) 0.39 0.47[**
B—1 BEABRXET IV [16.NRIFED 7= (BHICO2LD >7)]
[ Lmtm 0.79%*
[srgtesr~—ray 0787
[ 4. -HemE Q79"

Factorl

[5.8fo&ETE l— 3 S A T
0.7?1‘1‘
T -0.02
| 7.k 071z
| 8 EREH 0.545
| 11.5e 8 5%/ &
[ 2.8y — vzt 0.76%

- lg 0.72%* : . 0.24% A 7
| 6.9 — 17 — # LA I< e ) l"a:;tor;‘ 16. K FEDE1 -
| 0.78** HIREARIA T (2o 72)

9 HW~A Y F —
— 0.74 0.39% CFI 0.70
[ 104 -7 1t RMSEA  0.17
- SRMR 0.41

- FpE 5 #*
[ 12 A HE S 0.56 GFI 0.75
EEEE l— . Factor3 AGH 0:60

- 0.72** . HEN1TE)
[14 A7 > b7 —2
0.72%

| 15. 4 & 1)

**p<0.01,*p <0.05,+p <0.10
Fa D3 AT IFERAE(L FREL

Ko, T&HEF] »5 [17. v — A RICHT 2MRERE» o 72 ~DEFAMEREEIL
K—ADEY ThHD, 7z, M—22R$8Y, [HCKAE (Factor) | 25 [17. £ —n
AACHE S R EEA G D o Te | DN AR GREHELARED 13 0.54 (p<0.01), THEMREM
HF (Factor2) | 725 17, = A 2T BHMRELA D o 72 OS2 FE GFEHE(LR
50 13 0.18 (p<0.05), THAIFTHIAT (Factord) | 726 [17. & — LRIk 3 iR FEAS
o7z ] DS RRRC GEEHELIRED 12 041 (p<0.01) 7257z, L22L7aA5, CFI 28
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070 &7z 0, WAEEOHZTH S 090 Z Tl > T30, THLHLDETALYTITED
PDEWER L o7z, L7235 T, kit 2-a, it 2-b, kit 2-c dFEHN X N7,
R4 EFAEERRE 7.t LRI T I HREIFEH -7

T No HH LR %L R AR pfE
1|FHEm 0.79 0.77|**
JINFNEF R—v a v 0.78 0.80]**
4| — 0.79 0.81)**
Factorl— SIS 02 E M 0.75 0.78]**
H O IR T i s 0.72 0.76[**
8| REH 0.71 0.76|**
11|7e8E 3¢ /S 0.02 0.02
17| = A RICHS B iR E A E D - 72 0.54 0.58**
2(BE Y — v R KM 0.76 0.76]**
6|F— 27—k 0.73 0.73]**

Factor2— - -

BT IBER~A v F 0.78 0.83]**
104 =7 v 0.74 0.77**
17| =V 2T 2 i LA i 0> o 7= 0.18 0.21}*
12| ARE B & 0.58 0.63]**
13| BpE % 0.68 0.74|**

Factor3— -

SANIE T 14|\ AW Ay b7 =2 0.70 0.78]**
15 0.72 0.81)**
17| — v R F B R EE A 2 o 72 0.41 0.49|**

K—2 BEFERETIN MT7.£—LRICHTIHBEEN =D 7]

[ Lymsn 7gue

[3.W%0EF~—> 2y 0.787

[4—mmtt Q.79

[Gao%iEtt  — .- w
0.72%% B

[ 7.0 E T 0.54%

[s.nEes 0.0

[ 1158w

| 2% ¥ — v 2 0.76"*
: 1g  0.73%* 0-18% 7 Z 4w
| 6.F— L7 — 7 EH I% uls Factor2 17. € —n-2i2xf+ 2
| 0.78* FRRE Rk T W IEHEATE 2 o 7
9F <4 v F e
Y iz 0.41** CFI 0.70
[[104—7 4k RMSEA  0.18
— o SRMR 0.41
[ 1z xzreyma 0.58 GFI 0.74
— 0.68%* y
e —t Factor3 AGHL 06
0.70** HATTE
[14 a7 F7—2 -
0.72:%

[ 155w

**p<0.01,*p <005 +p<0.10
Fao 0 -¢ A T IEEHELEREL

VIl. EEAE

M—1 0T rickEnT, [HOEAERT (Factorl) | 23 [16. 81523 2> - 72 (BAIIC
DBBoT) | CHEL P o ERE LT, [ VA2 —HREDEHBEZOLNS,
Ulaga and Loveland (2014) DEfTHFZEIC BT, 4 v X &2 =X RED Y — v 2L
DEBTH>72720, THCHAERT (Factorl) ] 13 ERIAE T ICHIF T 28 ETcdH - 72
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25, BB ST B Cld R o 72, L L2 6, LRI HER I H 2 EVE AT (Factorl) |
BHAfFE N T2 En) T e, EENTEALS TOMNENEE 2 LTl sh0pE
BHZEITTHE, 20, [HOHANERT (Factorl) | 13 [HEREMKKET (Factor2) | <

[FLAITHIA T (Factor3) | 72 &, fth D% A L CHEIRICEE L T 2 AlREED S 2,

Kic, THANTHIFT (Factord) | @ E o728 LT, oA EE %7 31THH
BRI NIE, BRI EE 2 L IZBRL A, 72, BEEYE 27 3 HAlTE» T
ETCWVEE— L ADMREEFEVIZTTHE, 20, [HATTHIRT (Factord) | 13+ —
NANDRER BN LT, BRIRICHEL TV BARENESH 5, L7225-> T, [X—3 0ift
D ANZEEIET S 2T, WrHomErBmfHitdssce e L,

WML KL 72 7 A HEERRIZR—DH OB TH 2, F 7, K—3H7RT@#Y,
CFI230.93 720, MAEOHKTH 2 0.90 2z L T30, EFALDOYTITE YA
WEINZ, 20 LT, THEHENE (Factorl) | 225 TEHEAEMIANT (Factor2) ] ®- 32 {%
B GEEHE(LIRE) 1% 0.78 (p<0.01) TH YV HEEL D 572, [HEAEAMKT (Factor2) |
26 [16 KR A 572 (BRIC DR -72) | ICHBZE XD 5 7,

xic, [HOHAE (Factorl) ] » & [HLAITEIKT (Factor3) | ®-¥ 2 {RE0 GEFHE(LIR
¥0 12 0.54 (p<0.01), THANTEIR T (Factor3) | 25 16 KKK E - 72 (KK
M oTz) ] OANRFEEIT 045 (p<0.05) TH Y EEENH -7z, 7z, [HATTEIRT

(Factor3) ] 2»5 [17.2 — A R ITHF 2 REE A 2> o 72 | D8 AFE GEFHELIRED 12X
0.94 (p<0.01), M7. 2 —n RiCHT BHRERE P> 72] 25 [16. KR EH > 72 (K
FNCO D o72) | D2 RZEUZ 050 (p<0.01) TH W EEELD - 7=,
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M3 AFHOEELERBRL-BEAERET LV

[ Lmtm

[s.Asmyes~—2ay
(4t

| 5.4 &tk

Factorl
B R LA T

EEZEE

[8EREH

[1Lsestsg mm

[ 2% — v 2k

| 6.F— L7 — 2 EA ) Faslol'z 16. 553 A 2 o 7
HRE A T (N2 h o 72)

[9.BK~4 ¥ F

N

[ 104 -7 1t

0.50%*

| 12 48 A L2
e

[14 A7 > b7 —2

Factor3

HAITTE

17. (=23 3)
WL E A A o 7

¥ 9
[ 15 RER ;ESEA g.og
SRMR 0.04
**p<0.01,*p <0.05 +p <0.10 GFI 0.89
KD R IT I (REL AGFI 0.86
x5 AFHOEEERMLI-ETVEERR
AT No TEHH FEERHEALAREL TR fig pfE
ES-F| 0.79 0.78**
JINFHEF = a v 0.77 0.78|**
Factorl 4| — : 0.77 0.79**
E C R T 5| &4 o e 0.75 0.78**
i 0.73 0.77**
8| B E 0.73 0.78**
11|7E8E 138/l 0.56 0.59**
2| — v 2R 1.00 0.79
Factorz— 6 ?‘*TL 7 — 7{:[5] 0.92 0.74**
ER KA T 9IHE~A v F 0.93 0.79**
1004 =7 v 0.93 0.78**
16| AV D o 72 (BRI D %R 23 5 72) 0.01 0.01
12| RE B 1.00 0.65
13| BEfE# 1.17 0.76**
Factor3— 14| A4y b7 —2 1.18 0.78**
LATHIH T 15| &R 1.16 0.78**
16| AR D 2 72 (BRSO %235 72) 0.45 0.30[*
17| (=223t %) WRE &5 72 0.94 0.62|**
:;;Of;i; + Factorl (H CARAERT) 0.78 0.99|**
Factor3<— et e *ok
ST T Factorl (H KA T) 0.54 0.91
13@2?3;?:23 17| (o= RICH 3) WA S o 75 0.50 0.50[*

VIIl. $&im

COFXIE, (=R —V2ROF] &, Bz - -k RITKDLND
AANZEE ] ICOWT, —ERAXBETH IR ZMEL WD TCOMETH 5, +—E R
FRAE % 4 L 72 Ulaga and Loveland (2014) D Ef7HF%ECid, 4HHOHY —E X « £— L
2RI L 11 HE OMAZEEZHS 2 IC Lz, AL TR INSLDIHAIKDWT, ¥—t
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A - — LV ZAOFHEE TILATEIR T & L, [AAZLE% THCHRAVERT ], [HIRERKE
T L7, RiC, ZULDORTFLEERROBEBRELZIEL 7z, ZOR, M—3 297
WY, THAFTEIRT| T2 — 203 2 mi B 2 A L CRRIRICE S 5 2 L 3D

e irodz, £, THCHKIAERT] & [HEATEIRT) 28032 < & CHEERRICH

BI2dbo0, THIERKET | FEERBICGEE LAV L HL LRz, T 2

ARSI 2HRTH %,

[HEHRAVER T & THEERRET] X, wIindtt—r2RoNENERETH S, H
OEFIC LV HEHAE 2 &0 T, ERr 28 X Y BRERZ S0 5 2 Lk, #Ticx
TLHFHMETIE® 2 b DD, RELEZEENICH 7275 O TlE kv, BER £ — L RICH]
FELCWB Z Lid, R OEGHEE RS 27200 B4Rk 7 [JLAITE ] Th 5, 2D/
Y, BEENRL LHE T, THORAERT] & TEIERRET] X, 2—1r 2~
WREEICD, HEMBICHDERNICIEE L ArozEZLNS,

AFEOMRAL LT, SRIOFENRTH 2] AT L - P —ERERDOALT, —VF
A= VARRERERATT 2 L TE R, £z, = VRIS T DR R D b
FF HEATTERT] chz e, THATHRT] 250 258K 1E [HEEAERT
THLEDARMELRZBCCTHL P o720, MOEEZHL2ICT ST & H 5B
FHETH 5,
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